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Neighborhood Outreach Project

 massopenspace.org/grants

  masswoods.org/future-my-land/open-space-committees#Grant%20Opportunities

Request for Proposals can be found here:

GOAL:
Use social networks to help inform landowner decisions about 
the future of their land, ideally leading toward landowners taking 
specific steps toward permanent land protection

*In keeping with the goals of the Working Forest Initiative, this 
grant is intended for areas with significant forest cover* 

“The Working Forest Initiative streamlines programs and services offered to woodland owners who want to experience the full 
benefits of their private forests. Your woods provide many benefits to the Commonwealth of Massachusetts including clean air, 
clean water, wildlife habitat, recreational opportunities and a local wood supply. Navigating the many programs associated with 
forest management and land conservation can seem like an overwhelming process. The Working Forest Initiative offers a variety of 
services and programs to help you make informed decisions about the stewardship of your woodland.” 
mass.gov/guides/working-forest-initiative
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• Identify a critical neighborhood 

• Describe the applicant’s relationship with the 
neighborhood

• Include an outreach plan that will help landowners 
take a specific action to plan the future of their land

• Include a reasonable budget 

PROPOSALS SHOULD:
YOU define your neighborhood’s scale and 
significance—tell us why it’s important. 

You know your audience best. What are they 
most likely to respond to? 
What are you hoping they’ll think about and 
do after participating in your outreach 
programming?

The applicant can be an individual or 
formal/informal entity in Massachusetts. 
We are flexible.



Neighborhood Outreach Project

ELIGIBLE COSTS

TIME 
spent on outreach 

OUTREACH EXPENSES
printing, mailing, design
 
EVENT EXPENSES
venue, speakers, food 

If you aren’t sure, please reach out to Sarah Wells (wells@mountgrace.org)



Neighborhood Outreach Project

ELIGIBLE COSTS INELIGIBLE COSTS

TIME 
spent on outreach 

OUTREACH EXPENSES
printing, mailing, design
 
EVENT EXPENSES
venue, speakers, food 

TIME spent negotiating with 
landowners on land protection 
projects

LAND PROTECTION EXPENSES
appraisals, other diligence and    
transaction expenses
 
TANGIBLE STEWARDSHIP ITEMS
Tools, dog waste bags, trees, plants, 
etc

Other costs not reasonably tied to 
outreach designed to help 
landowners move forward in planning 
for their land

If you aren’t sure, please reach out to Sarah Wells (wells@mountgrace.org)
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Neighborhood Outreach Project

HOW’S THE MONEY WORK?

No match is required. Providing match will not affect the consideration of your 
proposal.

We reimburse for eligible costs. Save receipts!

We can reimburse to multiple sources (individuals, municipalities, land trusts, etc.)

We can pay for staff time AND volunteer time. Keep a log of hours spent on the 
project.

You can request up to $5,000. Proposals between $300 -- $2,500 are encouraged. 

If awarded funding, we need to know ASAP if you don’t anticipate spending the full 
award so we can re-allocate it. 



Neighborhood Outreach Project
Grant Proposals Submitted 
(Rolling basis)

Funded Projects Implemented (completed by 4/15/24)

Reimbursement 
Request Due (5/1)

Report
Due (5/15)

TIMELINE



Neighborhood 
Outreach Project

FUNDED PROJECTS (FY23)

Franklin Conservation Department 
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FUNDED PROJECTS (FY23)

Provincetown Conservation Trust



Neighborhood Outreach Project

FUNDED PROJECTS (FY23)

Southampton Open Space Committee

Note: Wine is not reimbursable 
with state funds. Partners covered 
that cost separately.





Land Conservation Networking Mini-Grant

Request for Proposals can be found here:

  masswoods.org/future-my-land/open-space-
committees#Grant%20Opportunities

 massopenspace.org/grants

GOAL:

*In keeping with the goals of the Working Forest Initiative, this 
grant is intended for areas with significant forest cover* 

“The Working Forest Initiative streamlines programs and services offered to woodland owners who want to experience the full 
benefits of their private forests. Your woods provide many benefits to the Commonwealth of Massachusetts including clean air, 
clean water, wildlife habitat, recreational opportunities and a local wood supply. Navigating the many programs associated with 
forest management and land conservation can seem like an overwhelming process. The Working Forest Initiative offers a variety of 
services and programs to help you make informed decisions about the stewardship of your woodland.” 
mass.gov/guides/working-forest-initiative

Create intentional opportunities for networking and relationship-building 
between people and entities in a shared geography to build or strengthen 
relationships in service of community conservation

Gray font= same as 
Neighborhood 
Outreach Project 
parameters 
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Land Conservation Networking Mini-Grant

PROPOSALS SHOULD:

• Identify the shared geography

• Identify the intended partners & participants

• Include an outreach plan designed to strengthen 
relationships in service of community conservation

Don’t forget to include a draft agenda!



Land Conservation Networking Mini-Grant

PROPOSALS SHOULD:

• Identify the shared geography

• Identify the intended partners & participants

• Include an outreach plan designed to strengthen 
relationships in service of community conservation

• Include a reasonable budget 



Land Conservation Networking Mini-Grant

ELIGIBLE COSTS

In person 
programming is 
strongly preferred

TIME 
spent on outreach 

OUTREACH EXPENSES
printing, mailing, design
 
EVENT EXPENSES
venue, speakers, food 



Land Conservation Networking Mini-Grant

HOW’S THE MONEY WORK?

No match is required. Providing match will not affect the consideration of your 
proposal

We reimburse for eligible costs. Save receipts!

We can reimburse to multiple sources (individuals, municipalities, land trusts, etc.)

We can pay for staff time AND volunteer time. Keep a log of hours spent on the 
project.

You can request up to $700. 

If awarded funding, we need to know ASAP if you don’t anticipate spending the full 
award so we can re-allocate it. 



Land Conservation Networking Mini-Grant

Grant Proposals Submitted 
(Rolling basis)

Funded Projects Implemented (completed by 4/15/24)

Reimbursement 
Request Due (5/1)

Report
Due (5/15)

TIMELINE



Land Conservation Networking Mini-Grant

EXAMPLES OF FUNDED PROJECTS
Hilltown Land Trust



Thank you!
Please reach out with any additional questions

Grant Contact:
Sarah Wells

wells@mountgrace.org
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